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Farming isn’t easy. 
Each year there are different 
challenges that test your patience 
and your determination. 
But at each obstacle, you rise to the top.

You tend to your community 
and watch your loved ones grow — 
and your crops, too. 
With the weight of the world on your 
shoulders, you keep on keepin’ on.

For that, we thank you.

Thank you 
Farmers!

Huron | 605-352-8519 

www.KibbleEq.com

T
he 2021 South Dakota State University (SDSU) Extension 
Farm Real Estate Market Survey is the 31st annual survey of 
agricultural land values and cash rental rates by land use and 
quality in different regions of South Dakota. This report contains 

an overview and may or may not reflect actual land values or cash rental 
rates unique to specific localities or properties. Readers should use this 
report as a general reference and rely on local sources for specific details. 

South Dakota Cash Rental Rates and  

Agricultural Land Values 

C
ash rental rates for each region are summarized in  Table 1. The 
same information is summarized by region and county cluster 
in Table 2. The statewide change in average cash rental rates 

per- acre from 2020 to  2021 increased $5 for cropland and $4 for pasture/ 
rangeland. There is no new information on irrigated land due to insuffi-
cient response.

East Hwy 14 • 105 Custer Ave NE • Huron, SD
352-8759 or 1-800-310-8760

CATTLE SALES - FRIDAYS 10:00 AM

WWW. MAGNESS.INFO

PHOTO BY JACK DAVIS

Crop residue grazing in northeast South Dakota



The primary purpose of the 2021 South Da-
kota Farm Real Estate Market Survey was 

to obtain regional and  statewide information on 
2021 per-acre agricultural  land values and cash 
rental rates by land use and  land productivity. 

E-mails were sent to 600 potential  respon-
dents. The survey links were also posted in the 
South Dakota Banker’s Association Newsletters 
and the American Society for Farm Management 
and Rural  Appraisal (ASFMRA).

Potential respondents were persons employed 
in one of  the following occupations: 1) agricul-
tural lenders (senior  agricultural loan officers of 
commercial banks or Farm  Credit Service), 2) 
loan officers or county directors of  the USDA 
Farm Service Agency (FSA), 3) Extension  Ser-
vice agricultural field specialists, and 4) licensed  
appraisers and assessors.

Respondents were asked to report land values 

and cash rental rate information for nonirrigated 
cropland, rangeland/pastureland in their locality. 
Nearly one-third of respondents reported land 
market information for at least two counties. The 
number of responses exceeded the number of 
respondents as some persons (primarily  ap-
praisers and lenders) completed multiple survey 
schedules providing different land value and cash 
rental data for different counties in their trade ter-
ritory. Overall, a total of 70 respondents provided 
100 usable  responses (Appendix Table 1).

Regional average land values by land use 
are simple  average (mean) values of usable re-
sponses. Statewide  average land values by land 
use are weighted by the relative number of acres 
in each region in the  same land use. 

Prior to 2017 all-agricultural land values, re-
gional and statewide, are weighted by the pro-
portion of acres in each agricultural land use. 
Thus,  all-agricultural land values in this report 
are weighted average values by region and land 
use. This weighted average approach is analo-

gous to the cost (inventory)  approach of estimat-
ing farmland values in rural land  appraisal.

This approach has important implications in 
the derivation of statewide average land values 
and regional all-land values. For example, the 
two western regions of South Dakota with the 
lowest average land values have nearly 61% of 
the state’s rangeland acres, 39% of all-agricul-
tural land acres and only 16% of cropland  acres. 
Our approach increases the relative importance 
of western South Dakota land values in the final  
computations and results in lower statewide av-
erage land values.

The weighting factors used to develop state-
wide average land values are based on estimates 
of non-irrigated agricultural land use for private-
ly owned  farmland in South Dakota. It excludes 
agricultural land (mostly rangeland) leased from 
tribal or federal agencies, which is mostly located 
in the western  and central regions of the state. 
Irrigated land is also  excluded from regional and 
statewide all-land values. The land-use weight-
ing factors were developed from  county-level 
data in the 2017 South Dakota Census of Agri-
culture and other sources.

Regional average rental rates by land use 
are simple  average (mean) values of usable re-
sponses. Statewide  average cash rental rates 
for each land use are weighted by 1) the relative 
number of acres in each land use and 2) the pro-
portion of farmland acres leased in each region 
based on 2017 Census of Agriculture data.
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We have trucks available for farm pickup!We have trucks available for farm pickup!

Thank You for the business

and have a safe and 

successful year!

Buying all types of sunflowers.  

Call for price and details.

Contact

Jarrid Graff for Black Oil & Con-Oil Sunflowers 

(605) 350-0188

Danny Dale for Confection Sunflowers at  

(605) 412-0129

HURON & REDFIELD

Survey methods and response characteristics
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Troske-Vogel Agency Inc.

123 Center Street 123 Center Street 

Turton, South DakotaTurton, South Dakota

605-897-6532605-897-6532

A Proud  A Proud  
Supporter of the Supporter of the 

Farming  Farming  
CommunityCommunity

Community Memorial Hospital  
and Redfield Clinic 

wishes our local farmers the best in  
this years livestock & crop productions.

Community Memorial Hospital

111 West 10th Ave.

Redfield, SD 57469

605-472-1110

Redfield Clinic

1010 West 1st Street

Redfield, SD 57469

605-472-0510 www.red�eldcmh.org

FARMERS!

To the
Farm & Field

BULK
DELIVERY

of

  •  LP Gas

  •  Fuel Oil

  •  Gasoline

  •  Diesel

  •  Lubricants

  •  Ethanol

“Locally owned for over 85 years”

RAYMOND OIL CO.
2ND & WYOMING, HURON, SD

1-800-479-8711 • 352-8711

Land Values and Changes

For 2021, the statewide average of nonirri-
gated  cropland values increased almost 

5.0% (Table 4).
Statewide average is $3,814 in 2021 com-

pared to  $3,638 in 2020.
Pasture/rangeland (all grass acres) In 2021, 

the survey value of South Dakota pasture/range-
land was steady to slightly down, average $1,140 
per acre. The value according survey responses 
is down almost 2.0% in value per acre compared 
to values from 2020.
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ODLAND   Construction & Gravel

Concrete Work
• Basements

• Walls • Floor

• Driveways

• Sidewalks

• Stamped Concrete

• Colored Concrete

• Skid Loader

• Backhoe

• Payloader

• Grader • Dozer

• Truck Hauling

Crushed &

Screened Gravel

Pit Run Gravel

Oversize Rock

Red Rock

Pea Rock

Landscape Rock

1” Washed Rock

Boulders

Black Dirt

For all of your concrete and gravel needs, call:

Clayton Odland   605-460-1597 Tim Odland   605-460-1596

Tulare 596-4123

Red�eld 475-5500

Highmore 852-2177

Wessington 458-2255

Member FDIC

 Rates of Return to South Dakota 

Agricultural Land 

The gross rate of return (gross cash rent as 
a percent  of land value) is used to estimate 

current rates of return  to land. It is calculated from 
a respondent’s reported average cash rental rates 
and their reported values of leased land. This is 
a measure of the gross rate of return obtained by 
landlords, before deduction of property taxes and 
other landlord expenses. The 1991 to 2021 trend 
in the gross cash rent-to-value ratio is depicted in 
Graph 1. 

In 2021, the statewide average gross rates of 
return  (rent-to-value ratio) fluctuated somewhat 
across land  use categories: 

• 2.5% for pasture/rangeland. 
• 3.2% for non-irrigated cropland. This is the 

10th year that the gross rates of return for crop-
land has been 4.0% or lower (Graph 1). The gross 
rent-to-value ratio generally follows interest rates. 

“A farmer 
is always 
going to 
be rich 

next 
year.”

— Philemon
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We Believe in 
Family Farmers
√ Ag and FSA guaranteed loans are our primary focus.Since the amount of land devoted to produc-

tion agriculture has changed little during this 30-
year period, the supply of land is considered rel-
atively fixed. 

As  a result, changes in demand for land are 
the main factors driving its value and market 
price. Many factors influence the demand for ag-
ricultural land, and yields of  other risk free as-
sets, or returns from risky assets. 

There are a few key elements driving changes 
in farm  land values. These include cash rent, 
working capital, supply of land, interest rates, in-
flation and similar investments. 

These elements can be divide into two groups. 
First cash rents and working capital have im-
proved from 2020. Working capital was improved 
with the increase in crop prices and the influx of 
government aid for disaster and virus relief. The 

increase in input prices in 2021 and 2022 will put 
pressure on profit margins for next year’s crop. 
The second group, supply of land, interest rates, 
inflation and investment prospective are creating 
positive pressure on land values.

Longer-term historical data from 

annual SDSU 

Extension surveys of agricultural land val-
ues and cash rental rates in South Dakota 

from 1991 to 2020 are located in Appendix Ta-
bles 2 and 3 of this report.

Longer Term Perspective on Farmland  
Market Changes, 1991 – 2020
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Jessen Heating, Refrigeration  
& Electric Inc.

Redfield, SD 57469 • 605-472-0707

Heating & Cooling Systems

Electric Wiring • Farmstead, Commercial

Residential • Infloor Heating Systems

Geothermal Systems • Fireplaces

A.O. Smith Water Heaters

Brad Jessen - Owner
Redfield, SD

605-472-0707 INSURANCE DESIGNED 

WITH YOU AND YOUR 

DREAMS IN MIND.

CALL ME TODAY AT  

(605) 352-4943.

Volquardsen & Associates INC

Kristal Volquardsen, Agent

312 Kansas Ave SE

Huron, SD 57350

Certified Agency in

Customer Excellence

American Family Mutual Insurance Company,
S.I. & its Operating Companies,
6000 American Parkway, Madison, WI 53783
©2015 006441 – Rev. 2/20 – 14402653

BROOKINGS — The average value of non-ir-
rigated land has increased along with cash rent-
al rates for both non-irrigated cropland and pas-
ture, according to the latest South Dakota State 
University (SDSU) Extension Farm Real Estate 
Market Survey. The 31st annual survey examines 
agricultural land values and cash rental rates by 
land use and quality in different regions of South 
Dakota. 

“Cash rents for state averages were up slightly. 
Statewide non-irrigated cropland cash rental rates 
were up $5 from 2020 and average cash rents in-
creased 4.5%, from $115 in 2020 to $118 in 2021. 
Statewide, average cash rental rates for pasture 
were $28, up $4 from 2020,” says Jack Davis, 
SDSU Extension Crop Business Management 
Field Specialist, who compiled the report on the 
survey. “Average non-irrigated land values from 
February 2020 to February 2021 increased ap-

SDSU Extension survey shows 

uptick in state cropland values

SURVEY / Page 14

“The farmer has to be an optimist 
or he wouldn’t still be a farmer.”

— Will Rogers
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Maximizing your equipment:

RDO does that.

RDO Equipment Co. 
17440 - US Hwy 281
Redfield, SD 57469
605-472-2540

Call or visit us today to schedule your inspection!

FREE
Engine Oil, Hydraulic 
Oil, & Coolant Scan 
with all inspections

The certified Service Technicians at RDO Equipment Co. 
work hard inspecting your equipment to make sure it is 
functioning to its maximum potential.

Maximize Your  

  Soil’s Potential!

www.precisionsoil.com

Give Us A Call Today 605-302-0085

• Soil Management Zoning

• Tile Drainage Assistance

• Agronomy Services

• The most accurate and 

consistent soil zoning in the 

industry

• Variable rate seed & fertilizer 

prescriptions

• Complete tile layout planning & cost estimate 

• Permitting assistance

Francis Schaffer  605-380-1073 Jim Millar  605-460-1033

South Dakota’s farm real es-
tate value, a measurement of 

the worth of all land and buildings on 
farms, has increased from last year 
(2020) to this year (2021).

According to USDA’s National Ag-
ricultural Statistics Service, farm real 
estate value for 2021 averaged $2,190 

per acre, up $180 per acre (9%) from 
last year.

Cropland value increased to $3,390 
per acre, up 12% from last year.

Dryland cropland value averaged 
$3,360 per acre, $360 higher than last 
year.

South Dakota agriculture real estate value 

in 2021 is up from 2020; Cash rent mixed

REAL ESTATE / Page 13
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605-352-1519 605-353-9759

   40253 Hwy 14

Huron, SD

   325 Market St. W.

Huron, SD

Proud to be  

a Part of the  

Huron Community

“The farmer is the only man in our 
economy who buys everything at retail, 
sells everything at wholesale, and pays 

the freight both ways.”
             — John F. Kennedy
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ADM-Benson Quinn
Hitchcock-Tulare

605-266-2530
Located at Hwy 281 & 28

www.adm.com/hitchcock-tulare
A Division of Archer Daniels Midland Company

We operate the world’s premier crop origination and transportation network, 
connecting crops and markets in more than 75 countries. Every day, the 30,000 
people of Archer Daniels Midland Company turn crops into renewable products 
that meet the demands of a growing world. At more than 265 plants, we convert 
corn, oilseeds, wheat and cocoa into products for food, animal feed, chemical and 
energy uses.Redfield  

Energy LLC
Redfield, SD 57469

www.redfieldenergy.com
(605) 302-0090

BY ANTHONY BLY

SDSU EXTENSION SOILS FIELD 

SPECIALIST

Most everyone has realized that 
fertilizer prices have drastically 

increased since last summer. There 
are many contributing factors for this 
increase, which aren’t relevant in front 
of the difficult decisions necessary for 
profitable crop production in 2022. In 
order to effectively select a profitable 
Nitrogen (N) rate for corn, it is very 
important to have an understanding of 
what leftover (residual) soil nitrate is 
in the soil, calculate an accurate yield 
goal and understand how the price of 
N and corn affect the economically 
optimal N rate.

South Dakota is on the western edge 
of the Corn Belt. Our state receives 
much less precipitation on average 
than areas to our east. Since we are 
drier, soil fertility researchers in the 
Great Plains and South Dakota have 
found that taking credit for “residual” N 
is a good practice when determining a 
fertilizer N rate for corn. The chances 
of losing the nitrate in the soil are 
very low, since most of our soils can 
hold significant amounts of water. Of 
course, sampling for nitrate-N in the 
soil as close to corn growth and up-
take would be the best management 
practice; however, any sample from 

fall or spring is better than 
no samples at all.

Determining an accu-
rate yield goal is crucial for 
determining an accurate 
N rate. Yield goal, “is not 
the yield you want, but it 
is the yield you can get!” 
Using the Olympic yield 
average is the best way 
to determining a yield 
goal. One should take 
that last five to 10 years 
of yield data. Remove 
the obvious low or high 
yields and determine the 
average of the remaining 
yields. A yield trend ad-
justment should also be 
applied to the average to 
compensate for improved 
hybrids and corn man-
agement. Usually 5% is 
a good value to increase 
the average yield. The 
yield trend adjustment is flexible and 
should be determined according to 
local experience with yield successes 
or struggles.

Corn response to applied N is not 
even across the applied N rates. For 
example, at lower application rates, 
more bushels of corn are produced 

Determining an economically 

optimal nitrogen rate for corn

NITROGEN / Page 11

Using feedlot manure to 

reduce crop production costs
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Business Hours: Mon. - Fri. 8:00 am to 6:00 pm • Sat. 8:00 am to 3:00 pm

Join Us For Our Open House on Dec. 10th

J E N S E N ’ S
110 DAKOTA NORTH - HURON, SD

LIVESTOCK FEED AND  

VET SUPPLIES

1-800-952-3619

“Get ready for calving season!! Stop in at 

Jensen’s for all your calving supplies and more.  

Locally owned and here to serve you for over 60 years!”

• water softener salts

• mouse bait

• dog food

• cat food

Stop in for all your

• rabbit food

• horse feed

• chicken feed

• wood shavings

• boots

• and all other 

livestock supplies

Store Hours:  
M-F 8am - 5:30 PM

Sat 8am - 5pm

701 3rd St West • Redfield
472-2550

You Need It?  We Have It!
• Ear Tags • Calving & Vet Supplies  

• Fencing • Feed • Water Tanks  

• Mineral Feeders
We are now an Authorized Distributor  

for Welding Gases & Supplies

SPINK COUNTY

FARM & HARDWARE

compared to higher application rates, 
where the incremental yield increase 
is diminished to a point of no further 
yield improvement. The price of corn 
and nitrogen can greatly influence the 
point of diminishing returns on the corn 
response curve for nitrogen. When 
corn and fertilizer N are relatively 
low, the effect of price is minimized. 
However, during a year when prices 
are high, the effect is much greater 

and is noticeable. Look how the price 
of N can influence the economically 
optimal N rate when the price of corn 
is held constant (Figure 1). As the 
price of N increases, the economi-
cally optimal N rate decreases. While 
we cannot know what the price of N 
will be next year, it is very important 
to understand how the level of both 
prices will influence corn profitability 
for 2022.

NITROGEN:  From Page 10

BY WARREN RUSCHE

ASSISTANT PROFESSOR & SDSU 

EXTENSION FEEDLOT SPECIALIST

If you were to ask 100 feeders 
how they assess profitability 

of cattle feeding, that discussion 
would be dominated by talk about 
breakevens, cost of gain and prof-
it/loss on a pen closeout. Adding 
value to farm-raised crops might 
come up, especially if the price of 
grain is low. If manure enters the 
discussion at all, it is usually only in 
the context of yardage costs, labor 
demands and bedding expense.

However, that approach over-
looks opportunities to reduce 
system costs for integrated live-
stock-crop enterprises. Livestock 
waste can be a valuable source of 
crop nutrients when correctly man-
aged. Figure 1 (page 14) shows 

the nutrient value of manure per 
head of capacity for three differ-
ent beef housing systems. These 
values assume that the feedlot 
is full year-round and that 50% of 
manure Nitrogen (N) is available 
for crop growth. Manure produc-
tion estimates were taken from the 
Iowa State University Beef Feedlot 
Systems Manual.

Using the price assumptions 
shown, a 999-head beef facili-
ty would generate approximately 
$52,000, $110,000 and $135,000 
worth of crop nutrients for an open 
yard, bed-pack or slat-floor barn, 
respectively. 

Figure 2 (page 14) shows how 
these values could change based 
on fertilizer costs for an open yard. 
Confinement systems that capture 

MANURE / Page 14

Using feedlot manure to 

reduce crop production costs
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111 Dumont, Woonsocket, SD

605-796-4471 • Fax: 605-796-4539

AUTO - FARM -HOME - CROP

Hegg Insurance

SEE AGENTS. . .

JIM HEGG TRUDY LARSON

ROBERT DAVIS SUSAN LARSON

South Dakota State University (SDSU) Ex-
tension will host a livestock environmental 

training program for concentrated animal feeding 
operations on Wednesday, Dec. 8, at 8:30 a.m. 
CST at the Crossroads Convention Center in Huron 
(100 Fourth St. S.W.).

This current training program meets the training 
requirement of the General Water Pollution Control 
Permit as long as it is attended within three years of 
obtaining coverage under the new permit. Manure 
applicators, producers and any other interested 
individuals who are not currently applying for a 
permit can also benefit from the information and 
are encouraged to attend. Certified Crop Advisor 

credits are available as well.
“Past attendees of this program have come away 

with at least one new practice they consider adopt-
ing related to land application, livestock feeding, 
air quality or soil conservation.”

— Bob Thaler, Professor & SDSU Extension 
Swine Specialist 

Speaker line-up & presentation details
• John McMaine, Assistant Professor and SDSU 

Extension Water Management Engineer will dis-
cuss water quality.

• Bob Thaler, Professor and SDSU Extension 

2021 Livestock Environmental Training for CAFOs Workshop

Workshop planned Wednesday, Dec. 8, at Crossroads in Huron

WORKSHOP / Page 15
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West Hwy. 14
Huron

605-352-8682

Cattle Sales every

TUESDAY

Other Special Sales as advertised.
www.livestockrus.com

Kim Ulmer - 845-8700

Jim Anderson - 350-0472

D. Mandernach - 203-0548 

Frank Harris - 660-287-2658

Eli Hofer - 605-353-5049

Cauy Hofer - 605-350-0193

9am - Weighups     11am - Feeder Cattle(605) 883-4582

oads in Huron
Pastureland, at $1,060 per acre, was $10 higher 

than the previous year.
Cash rents paid to landlords in 2021 for cropland 

were mixed from last year.
Irrigated cropland rent averaged $196 per acre, 

$3 below last year.
Dryland cropland rent averaged $120 per acre, 

$2 higher than a year earlier.
Pasture rented for cash averaged $26.50 per 

acre, $0.50 above the previous year.
County level averages of 2021 cash rents paid to 

landlords will be released on August 27, 2021 and 
will be available through NASS Quick Stats, located 
at http://quickstats.nass.usda.gov/.

Access the National publication for this release 
at: https://usda.library.cornell.edu/concern/publica-
tions/pn89d656.

REAL ESTATE:  From Page 8
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YOUR FULL SERVICE

TIRE & TRUCK

SERVICE CENTER

FARM • COMMER CIAL  •  INDUSTRIAL

Before you head into 

the fields this Spring 
visit 

WW Tire. 
Your Farm Tire Dealer

for Tractor, Implements,
and Specialty Tires
Including Solideal

Ag Tracs

1520 US HWY 14 W. HURON, SD • 605-352-9126

greater proportions of 
manure value, such 
as bed pack or slatted 
floor facilities, would 
show a similar pattern. 
Regardless of housing 
systems used, integrat-
ing livestock into a crop 
enterprise provides a 
competitive advantage 
through reducing input 
costs, especially during 
periods with high fertil-
izer costs.

If cattle feeders are 
going to capitalize on 
this resource, they 
need to make sure they 
do not treat manure, 
well… like manure. 

Often manure is 
hauled to the closest 
fields to minimize dis-
posal costs and make 
more “efficient” use of 
time. 

However, taking 
a more strategic ap-
proach to manure ap-
plication will increase 

the value of manure as 
part of the overall sys-
tem.
Test.

The only way to re-
liably determine ma-
nure composition and 
nutrient value is to test 
it. Manure is highly 
variable depending on 
amount of bedding, di-
ets fed to the livestock, 
degree of N loss during 
storage, dry matter 
content of the manure 
and other factors. 

R e p r e s e n t a t i v e 
samples and accurate 
lab analysis will allow 
for more-precise appli-
cation.
Prioritize target fields. 

Fields should be 
chosen based on soil 
fertility test levels and 
prior field history. Ap-
plying manure is an 
effective way add back 
organic matter that had 
been removed, wheth-

er from silage harvest 
or crop residue remov-
al. 

Avoiding fields with 
an extensive history 
of manure application 
will place crop nutri-
ents where they will 
be more effective and 
reduce any negative 
effects of prior over-ap-
plication.
Reduce risk of loss. 

Selecting fields with 
less risk of nutrient 
losses, whether from 
leaching in sandy soils 
or from runoff on steep-
er slopes, will keep 
crop nutrients where 
they can benefit crop 
reduction rather than 
moving to areas. Knif-
ing in liquid manure or 
incorporating solid ma-
nure, when possible, 
reduces nutrient vola-
tilization.

MANURE:  From Page 11

proximately 5%, while 
average pasture val-
ues were down slightly 
to unchanged.”

According to Davis, 
there are a few key el-
ements driving chang-
es in farmland values. 
These include cash 
rent, working capital, 
supply of land, interest 
rates, inflation and sim-
ilar investments.

“First, cash rents 
and working capital 
have improved from 
2020. Working capi-
tal was improved with 
the increase in crop 
prices and the influx of 
government aid for di-
saster and virus relief. 
There’s no doubt the 
increase in input prices 

in 2021 and 2022 will 
put pressure on profit 
margins for next year’s 
crop,” says Davis. 
“Second, the supply of 
land, interest rates, in-
flation and investment 
prospective are creat-
ing positive pressure 
on land values.”

Farmers, landown-
ers, investors, lenders, 
real estate profession-
als and public officials 
provide the majority of 
the data compiled in 
the survey. While the 
values and rates in 
the report are region-
al, Davis says they 
should only be used as 
a guide and are not an 
indication of values for 
specific properties.

For more information 
on this report, please 
contact Davis at 605-
995-7378 or Jack.Da-
vis@sdstate.edu.

SURVEY:  From Page 7

 “Farming looks mighty easy when 
your plow is a pencil, and you’re a 

thousand miles from the corn field.”
— President Dwight D. Eisenhower
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Deli Daily Specials 

made Hot & Fresh 

Every Day!

516 North Main Street  •  Redfield, SD • 605-472-0424

Your Hometown Grocer

Swine Specialist will lead a 
session on livestock nutrition 
options for reducing nitrogen and 
phosphorus content of manure.

• Jason Roggow, a Natural Re-
sources Engineer with the South 
Dakota Department of Environ-
ment and Natural Resources 
(DENR), will give an overview 
of the South Dakota DENR Live-
stock Permit program. 

• Anthony Bly, SDSU Exten-
sion Soils Field Specialist, will 
discuss managing nitrogen and 
phosphorus in land applications 
of manure. 

• Jason Gilb, Conservation 
Agronomist with the United 
States Department of Agriculture 
(USDA) Natural Resources Con-
servation Service will go through 
nutrient management planning 
worksheets. 

• Kent Vlieger, Soil Health 
Specialist with the USDA Nat-
ural Resources Conservation 

Service, will demonstrate soil 
erosion and infiltration.

• Xufei Yang, SDSU Extension 
Environmental Quality Engineer, 
will conclude the day’s training 
with a session on air quality and 
odor. 

Pre-registration is required 
by Dec. 7. To cover the cost of 
the event, registration is $50 for 
the first person from a farm or 
operation and includes lunch, 
breaks and training materials. 
Additional participants from the 
farm/operation can register for 
$50 to receive a binder or $25 
for attendance only without ad-
ditional binders. 

For more information con-
tact Bob Thaler, SDSU Extension 
Swine Specialist at 605-688-
5435 or John McMaine, SDSU 
Extension Water Management 
Engineer at 605-688-5610.

WORKSHOP:  From Page 12

 Multiple buyers, low interest rates and 
a short supply of property.

Sounds like a description of the housing 
market but it’s not.

It’s the expected farm land market 
in South Dakota, northwest Iowa and 
southwest Minnesota.

The 2020 farm values reported for each 
of those three states may not reflect a 
highly competitive market driving up 
land prices because, in part, there were 
factors lowering values, at least in South 
Dakota and southwest Minnesota. 

Extension services in all three states 
release farm land value reports for 2020. 
Values declined in South Dakota and 
southwest Minnesota but increased in 
Iowa.

“When we were taking our survey for 
2020. Things were kind of negative,” said 
Jack Davis, a crops business manage-
ment field specialist for the South Dakota 
State University Extension. “Interest 
rates were kind of creeping up. And the 

crop prices really hadn’t risen much. 
Margins were tight and working capital 
was (very) tight.”

Iowa State University Extension re-
leased its report in December. South 
Dakota released its July and the Univer-
sity of Minnesota Extension released the 
southwest Minnesota report in February. 
All three reports are a snapshot in time. 
They include sale prices of farm land 
and may also include survey information 
from producers. The reports caution farm 
land owners from making comparisons 
to their own land.

The average value of a crop farm land 
in South Dakota was $3,638 an acre 
in 2020, according to a report from the 
South Dakota State University Extension.

The average value in 14 counties of 
southwestern Minnesota was $6,371, 
according to the University of Minnesota 
Extension. The region includes Nobles, 

3 states could see increases 

in farm land values
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Dear Santa,

I want it all!

PROSTROLLO
SALES HOTLINE   605-352-6411 Store Hours: Mon-Fri 8am-5:30pm • Sat. 9am-4pm

EAST HIGHWAY 14, HURON, SD 57350

800-766-6411

M O T O R S

Jess Evenson
353-7934

Shantel Tschetter
350-5797

Lee Hedblom
354-2275

Dave Wright
354-1845

Doug Peterson 
350-4079

Contact  one of our 
sales team today!

WAS: $44,400

#1320A 5.3, 
LOADED, 
ALWHLS, 
TRAILBOSS

WAS:
$69,550 64,900$

2020 GMC 2500HD Crew Cab

WAS:
$17,925 16,500$

#2008A 
V6,LOADED, 
NAV, SNRF, 
ALWHLS, 
XDRIVE

2013 BMW 535XI

2007 Chevy Tahoe

WAS: $39,050

#1287A 5.7, 
LOADED, 
ALWHLS,-
CLASSIC

 2019 Ram 
1500 Crew 
Cab

WAS: $61,750

#1349P  6.0, 
LOADED,NAV, 
ALWHLS,HI-
COUNTRY

2018 Chevy 
2500HD 
CrewCab

WAS: $40,650

2018 Chevy 
Traverse 
AWD

WAS: $47,025

#1281A  5.3, 
NAV, LOADED, 
CD,  ALWHLS, 
SLT

2017 GMC 
1500 Crew 
Cab

WAS: $37,850

41,900$ 37,900$ 58,500$ 37,900$ 40,500$ 32,900$

2016 GMC 
1500 Crew 
Cab

www.prostrollo.com
EMAIL: sales@prostrollo.com

Prices good through 12.08.2021

TOP DOLLAR FOR YOUR TRADE!

#1361P 6.6 
GAS,LOAD, 
NAV,SNRF, 
ALWHLS, 
X31,SLT 

#1196XB  
5.3,LOAD-
ED,CD,NAV, 
ALWHLS, 
3LT

10,900$WAS:
$12,550

 2019 Chevy 
1500 Crew 
Cab

#1322A 
5.3,LOADED, 
CD,ALWHLS, 
Z71,SLT

WAS:
$21,500 20,550$

#1321B V6, 
LOADED, CD, 
ALWHLS,TRL, 
PREMIUM

2015 Buick Enclave AWD

#1355A V6, 
LOAD,  NAV, 
SNRF,ALWHLS, 
TRL,PREMIER

prostrollo.com Homet  wn Dealer
Your locally   owned

S I N C E  1 9 8 2

Hundreds of 

great gift 

ideas! Stop 

in today!

Rock, Pipestone, Lincoln and 10 other 
counties.

“There were some that went up last 
year even though they went down 
slightly,” said David Bau an extension 
educator in Minnesota.

The average value of farm land in 
northwest Iowa was $9,536 per acre. 
The Iowa value includes all qualities 
of crop land, according to the Iowa 
State Extension.

But the factors influencing some 
lower values described by Davis 
changed during 2020 and into 2021.

Farmers made more money than ex-
pected in 2020 buoyed by increases in 
crop prices and government programs 
related to the coronavirus pandemic. 
And interest rates dropped.

After successive years of losing 
money on certain crops, farmers made 
money in 2020, Bau said

The U.S.D.A. projected that farm 
income would increase by $24.7 billion 
in 2020 over 2019.

Increases in crop prices also helped 
drive up income.

For example, Bau said on April 6, 
the futures price for a bushel of soy-
beans was $8.08 per bushel in April 
2020. As of April 6, 2021, that price 
was $12.78 per bushel.

A future price is one a farmer can lock 
in to sell a certain number of bushels 
of soybeans from his future crop. 

“It’s crazy how much of a difference 
a year made,” Bau said of crop prices. 

In Iowa, where an increase in farm 
land value was reported for 2020, the 
positive impact of several factors was 
already noted. The ISUE report said 
“The recent modest increase in the 
Iowa farmland market is a result of 
lower interest rates, substantial gov-
ernment payments, strong demand, 
and limited land supply.”

Farm land is sold in acre amounts 
that could range from 60 acres to 160 
acres to 500 or more. So, at $3,000 
acre for 160 acres, that’s $480,000. If 
the buyer pays $6,000 an acre, that’s 
$960,000. If it’s $9,000 an acre, that’s 
$1.4 million. 

When the principal and interest rate 
are added, a low interest rate on those 
selling prices makes a difference.

“Just like the housing market, with 

low interest rates, houses will sell for 
a higher prices too. That’s really the 
biggest factor for (farm) land values 
too,” Davis said.

Realtors may tell of six or 10 offers 
on a home but farm land value reports 
don’t indicate such numbers.

Bau and Davis said there is a 
demand for high quality farm land 
because there is not a large supply.

“The limited farm land supply helped 
buoy market prices in many areas 
across the state,” the ISUE report said. 

“It is amount of land that is totally 
available. If there is no reason to sell it 
and the rents are holding then people 
just kind of hang onto it. Then there is 
not much of a supply of good quality 
land for those that are interested in 
expanding,” Davis said.

The supply helped hold land values 
in 2020 in South Dakota, Davis said. 
Early in the 2000s land values didn’t 
drop as much as in the 1980s because 
there was not the supply for sale of 
good properties, Davis said.

“A farmer himself usually doesn’t 
sell until they have to because of 
economics,” Bau said.

Some farm land owners may choose 
to keep their land because they can 
receive a good rental price, Davis 
said. The farm continues to generate 
an income from the rent. 

That land could be owned by a retired 
farmer or an investor.

Often, the farm land is up for sale 
when the heirs of a deceased farmer 
decided to sell it, Bau said.

Davis said a farmer may decide to 
sell a portion of his land to help with 
retirement.

“It tends to farmers who buy the 
majority,” Davis said. “Most of that 
is bought for the expansion of the 
farm, or someone getting started, or 
bringing someone into it.”

“That farm across the road from you 
comes up for sale tomorrow won’t 
come for sale in your generation 
again,” Bau said. “In your lifetime it 
comes for sale once in a generation. 
You’re not gonna look back on that 
and say ‘oh that’s a bad decision to 
buy ‘ because that’s the only chance 
(you) had.”
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