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Why it pays to work with a real estate agent

Equity, pre-approval, contingen-
cies, appraisal. These are terms as-
sociated with buying real estate, but
even seasoned home buyers may not
fully understand them. Navigating
the real estate market can be chal-
lenging, but in today’s economic cli-
mate, marked by inflation, high inter-
est rates and high home prices across
the country, it is more important than
ever to understand the minutiae that
is involved in buying and selling
property. That’s just one of many rea-
sons why buyers and sellers can ben-
efit from the help of a seasoned real
estate professional.

Many people use the terms real es-
tate agent, real estate broker and Re-
altor® interchangeably. While these
professionals handle many similar
tasks, there are some notable distinc-
tions between them. A Realtor® is
a registered term used to describe
a real estate professional who is a
member of the National Association
of Realtors®. A real estate agent is

We're here
to seruve YOU!

Contact us today.

ROCKET

Pro-TPO

(605) 353-9977

Amy Waldner
COO/Loan Officer
amyw@m-ofcucom
NMLS #793163

< Personalized approach
to mortgage lending.

< VA, YOURgage, FHA,
Conventional & more

licensed to help people buy and sell
real estate, and is paid a commission
when a deal is completed. A real es-
tate broker does the same jobs as an
agent, but is also licensed to work in-
dependently.

A professional may represent ei-
ther the buyer or seller or both. Real
estate professionals also can rep-
resent both parties, known as dual
agency. Typically this does not occur
in the same transaction, as that can
create a conflict of interest.

Homeowners may wonder why
they should seek the services of a
real estate agent, broker or Realtor®.
That’s particularly so for sellers, as
buyers typically do not pay a real es-
tate representative any money.

e Expertise: Considering that buy-
ing and selling a home is one of the
biggest financial transactions one
will make, it makes sense to leave it
in the hands of experienced profes-
sionals.

e Price a home right: Real estate

professionals will conduct a market
analysis and look at “comps” in the
area to determine a price that is fair
and will help a house move. When
working with buyers, the agent or
broker also will be able to help them
come up with a reasonable offer
price.

® Access to MLS: Agents and bro-
kers have access to the Multiple List-
ing Service, which is widely used
across the United States for listing
available properties. It helps sellers
sell faster and will enable buyers to
view multiple properties all in one
database.

* Negotiations: Leaving negotia-
tions to a third party removes emo-
tion from the transaction and can
help everyone involved resolve is-
sues and agree on acceptable terms.

Buying and selling real estate is a
complex process. Real estate profes-
sionals can simplify the process and
make it more enjoyable for buyers
and sellers alike.
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What to know about mortgage preapproval

hopping for and ul-

timately purchasing
a home can feel like a day
at an amusement park.
Much like a ride on a roll-
er coaster, buying a home
can be both exciting and a
little scary, and those peaks
and valleys have been even
more profound in recent
years, when the real estate
market has been as tough
as ever to navigate due to
low inventory and high
prices.

Though the real estate
market has changed sig-
nificantly in recent years,
some conventional home
buying wisdom still holds
true. The importance of
mortgage preapproval is
one such notion, and it's
even likely that being pre-
approved for a mortgage
before making an offer on

a home is more significant
now than it was as recently
as half a decade ago.
Mortgage preapproval
essentially confirms to sell-
ers and sellers’ agents that
a given buyer has qualified
for a mortgage they can
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MORTGAGE

use to purchase a property.
In a competitive real es-
tate market like the current
one, mortgage preapproval
can set buyers apart from
the competition, increasing
the likelihood that their of-
fers will be accepted over

ones submitted by buyers
who have not been preap-

proved.
Some buyers may hear
the term “prequalifica-

tion” and assume it’s the
same thing as preapproval.
However, the lending ex-
perts at LendingTree re-
port there is a notable dis-
tinction between the two
terms. Prequalification is
less formal and based on
a casual conversation with
a lender that may or may
not involve details about
a buyer’s credit history,
income, monthly expendi-
tures, and other pertinent
financial information. Pre-
approval is a formal exami-
nation of a buyer’s finances
and financial history that is
conducted after documen-
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Summer SALES are SIZZLING at Ace Realty
Looking for MORE listings! M\

A Ei@® WWW.ACEREALTY.NET

SALE PENDING COMMERCIAL

SALE PENDING

42116 207th St, lroquois 240 South Circle Dr, Huron 1099 Michigan Ave SW, 2541 Prairie Eagle Cir,
5 bed, 3 bath

W\ 4 bed, 3 bath Huron ¢ 4 bed, 3 bath Huron ¢ 3 bed, 2.5 bath

PRICE REDUCED %
COMMERCIAL =

= \ R

e $275,000

1860 lowa Ave SE Huron Market & Wisconsin, Huron
3 bed, 3 bath 2 acres

1925 McDonald Dr, Huron
3 bed, 3 bath

50 2nd St SE, Huron 38 7th St NE, Huron 205 S 3rd Ave, Woonsocket
4 plex apartment 3 plex apartment 3 bed, 2 bath

01 Dumont Ave, Woonsocket
8 unit apartment complex

V41475 Center StW Huron
- 3 bed 2 bath

2473 Prairie Green Dr, 955 Saxton Dr, Huron 42308 Ohio Ave SW, Huron
Huron ¢ 5 bed, 3 bath 5 bed, 3 bath 4 bed, 2 bath

L 644 Wisconsin Ave NW,
Huron e 2 bed, 1 bath

] 807 Wisconsin Ave SW,
Huron ¢ 4 bed, 3 bath

1730 Lawnridge Ave SE, 145 Arizona Ave SW, v 759 Idaho Ave SE Huron ' i43 Utah Ave SE, Hrn 122 13th Ave, Redfield
Hurqn » 3bed, 2 bath Huron ¢ 3 bed, 2 bath 3 bed, 3 bath 3 bed, 2 bath 3 bed, 2 bath

719 Wlsconsm Ave SW 367 5th VSt N'E Huron 519 Lawnndge Ave SE, 1053 lowa Ave SE Huron »
Huron * 2 bed, 1bath 2 bed, 1 bath Huron * 2 bed, 2 bath 2 bed, 1 bath

Taunya Steve Angie Laurie Molly Kler Dwight

Martin Sprecher Uttecht Smith Hopper Hae Wullweber Johnson

Broker/Associate Broker/Auctioneer Broker/Owner Broker/Associate Broker/Associate  Broker/Associate Broker/Associate Broker/Associate Licensed Office
(605) 350-27M (605) 350-2157 (605) 350-2553 (605) 350-7081 (605) 354-7641  (605) 350-7903 (605) 354-2862 (605) 350-5727 Manager

s = 2297 Kansas Ave SE « Suite #2 * Huron, SD 57350 605-352-8618
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Tips for first-time home buyers

Real estate has garnered considerable atten-
tion since 2020, and for good reason. Though
speculators and real estate professionals may point to
a number of variables that have affected the market
for homes in recent years, the pandemic certainly was
among those factors. Real estate prices and mortgage
interest rates increased significantly during the pan-
demic and have remained well above pre-pandemic
levels ever since.

The spike in home prices and interest rates has had
a significant impact on young home buyers, some of
whom feel as though their dream of home ownership
may never be realized. And data from the National As-
sociation of Realtors indicates the median age of home
buyers is now significantly higher than it was two de-
cades ago. In 2023, the median age of buyers was 49,
which marked an increase of 10 years compared to the
average buyer age 20 years ago.

First-time home buyers may face a more challeng-
ing real estate market than they would have encoun-
tered just a half decade ago. The following three tips
can help such buyers successfully navigate the market
as they look to purchase their first home.

1. Expect to move quickly. Inventory remains very
low, which means buyers are in heated competition
for the few homes that are on the market. In late 2023,

BUYERS / Page 7

Real Edtate

CONNECTIONInc.

Locally Owned Agency,

LA ‘
Gary Goeller

Broker Associate
350-8200

Reg Kleinsasser
Broker/Owner
350-2223

Local Agents and

Local Knowledge.

Tony Haarstad
Broker Associate
354-6382

Ryan Watson
Broker Associate
350-6593

* Residential « Farm/Ranch/Land
o Commercial

1560 Dakota Ave S
Huron, SD 57350
605-352-1300
877-552-1300

WWW.REALESTATEHURON.COM

MLS Bl @& TWho

Laura Kleinsasser
Office Manager

Carol Gietzen
Broker Associate
461-1383

WE

REALTOR

WWW.REALESTATEHURON.COM
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tation such as W-2s and bank statements are provided. A
lender also will conduct a credit inquiry through three ma-
jor credit bureaus during the preapproval process.

Mortgage preapproval is a simple process and it’s a ser-
vice offered by most mortgage lenders. A simple phone call
or email to a lender can get the process started, and it does
not take long for a lender to decide if an applicant quali-
fies for preapproval. However, insufficient documentation
or misleading information can slow down the preapproval
process (and potentially cause a lender to deny an applica-
tion), so prospective home buyers are encouraged to pro-
vide ample and honest documentation of their finances.

It can take buyers a long time to buy a home in a com-
petitive market with low inventory. So it’s important that
prospective buyers recognize mortgage preapproval has a
shelf life of around 60 to 90 days. The preapproval letter
a lender provides will indicate an expiration date for the
preapproval. If that date comes and goes without buyers
purchasing a home, they will have to reapply for preap-
proval.

Buyers also should know that a mortgage preapproval
does not bind them to the lender who preapproved them.
Buyers can still shop around for a mortage once they make
an offer on a home.

Mortgage preapproval is a vital part of the home buying
process and can be especially useful in a competitive real
estate market.

MEYER AUCTION SERVICE, LLC
Specializing in Ag Land Auctions!

.

s

If you have land to sell,
now is the time. Locatst
Real Estate, Farm and Person
Property Auctions.

For all your auction needs contact:
Ben Meyer, CAI Broker, Auctioneer:
605-350-0316
www.benmeyerauctions.com

S5 M0y

SERVICE, LLC
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“You are not buying a house,
you are buying a lifestyle.”

Anonymous
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BUYERS:

NAR data indicated the rate of home
sales were the lowest they had been
in 13 years, so buyers will likely need
to move quickly and make an offer if
they see a home they like, as chances
are the property won’t be on the mar-
ket too long before it’s sold. In fact,
the NAR noted that homes spent an
average of just 23 days on the market
in October 2023.

2. Apply for mortgage preap-
proval. The competitive nature of
the market for buyers means it’s in
their best interests to arrange financ-
ing prior to beginning their home

search. A mortgage preapproval can
be a competitive advantage, as it in-
dicates to sellers that buyers won’t be
denied a mortgage or lack financing
after making an offer. The financial
experts at NerdWallet note that buy-
ers will be asked to provide details
about their employment, income,
debt, and financial accounts when
applying for mortgage preapproval.
Gather this information and clear up
any issues, such as credit disputes or
delinquent accounts, prior to apply-
ing for preapproval.

3. Set a realistic budget and expect

From Page 6

to offer over asking price. A finan-
cial planner and/or real estate pro-
fessional can help first-time buyers
determine how much they should
be spending on a home. In the cur-
rent market, buyers should know
that they will likely need to pay more
than asking price for a home. For ex-
ample, the NAR reports that 28 per-
cent of homes sold for above list price
in October 2023. With that in mind,
first-time buyers may do well to look
for homes that are under budget in
anticipation of offering more than list
price after seeing a property.

Wherever you look,
you see the signs...

It's the

Sign
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PHELAN STAHL, GRI

Broker Associate

(605)350-5329 CELLULAR
phelanstahl@hur.midco.net
www.realtor.com
1640 DAKOTA AVENUE .
HURON, SD 57350

Iroquois 23 Acres

4 BD, 2 BA » $595,000
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1926 R/IcDonaId D
5 BD, 3 BA*$379,000

21720 413th Ave

1110 Lampe Ct
3 BD, 2 BA » $350,000

1126 Lampe Ct
3 BD, 2 BA » $350,000

AR

ACTION
REALTY

Check
out our

Listings! 1132 ‘I'_ar“hpe Ct

3 BD, 2 BA+ $350,000

www.actionrealty

363-357 | | 19492 W Shore Ave
Mellette Ave SW Lake Byron
$345,000 2 BD, 1BA « $230,000

468
3 BD, 2 BA » $207,000

5th St SW

773 Idaho Ave SE

2 BD, 1BA + $179,000

huron.com
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Lending Team

Crystal Hofer Jennifer Isaacson Tom Myers
Mortgage Loan Officer Mortgage Loan Officer Mortgage Loan Officer

Dakotaland
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